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UNIPRO WELCOMES COLONY FOODS TO THE COOPERATIVE

ATLANTA - UniPro Foodservice today announced the addition of Colony Foods, a third-generation,
family-owned distributor, strengthening a cooperative where independent distributors do more
than belong to the same buying group; they actively collaborate, share ideas, and grow together.

Founded in 1988, Colony Foods has built its business on its commitment to its New England
customers through unparalleled service, deep relationships, and local expertise. The company
joins UniPro at a time when independent distributors play an increasingly critical role in the
foodservice industry, bringing the flexibility, responsiveness, and adaptability that operators
depend on.

“Colony Foods embodies the spirit of independence that UniPro is built to support. We are honored
that they have chosen to leverage our cooperative’s scale, resources, and tools to further
strengthen the exceptional value they provide to their customers,” said Deb Winter, UniPro EVP
Legacy Division.

Through its cooperative model, UniPro brings together independent distributors and Supplier
partners in a way that prioritizes Member profitability, access, and growth potential. By connecting
programs, partnerships, and data, UniPro creates meaningful opportunities while preserving the
independence that defines its Members.

About UniPro Foodservice:

UniPro is a growth engine for independent distributors, built to help Members and Suppliers drive
measurable results. By aligning programs, partnerships, and data, UniPro enables distributors to
grow profitably, strengthen Supplier relationships, and better serve Operators across broadline,
convenience, retail, and specialty channels. As the largest buying group in North America, UniPro
delivers unmatched value for Suppliers through scale, alignment, and execution required to help
independent distributors win.
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